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 Book into “McGrath Way” training
 Book into “MARS” Training
 Book into “Fast Track” Tr

 
 
 
 

 
 
 
 

 
 
 
 

 
 



 
 d “You Inc” (by John McGrath)
 

 

 

 
 
 

 
 
 
 OFI’s (McGrath & other agents to observe and learn)
 
 
 

 
 
 
 
 
 
 
 
 – book 2 KTI’s (the idea is to meet people, not specifically to 



 
 
 
 

 ctions and 3 OFI’s (McGrath & others)
 
 
 
 
 
 
 
 
 end OFI’s, research their sales and 

 
 
 
 
 
 – book 2 KTI’s (some KTI’s will eventually turn into listings)

 
 

 
 Attend 3 auctions and 3 OFI’s
 
 
 
 
 
 

 

 – book 4 KTI’s (some KTI’s will eventually turn into listings) 
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 – book 4 KTI’s (some KTI’s will eventually turn into listings)
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 5 KTI’s or listing appointments 
 

 

 – 5 KTI’s + 10 people in data base 
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 20 KTI’s/listing appointments per month
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 – 5 KTI’s + 10 people in data base

 
 
 
 5 KTI’s or listing appointments
 
 – 5 KTI’s + 10 people in data base

 
 
 
 5 KTI’s 
 
 

 – 5 KTI’s + 10 people in data base

 20 KTI’s or listing appointments per month ongoing
 
 
 
 
 
 
 


